
 

 

Dear ISSA Distributor 

Please See this Valuable Money Making 
“PRICE REDUCED — INTRODUCTORY OFFER”    

 for Your Distribution Center. 
 

The Number 1 Rule of Sales Management is: 
 ―When Sales are Down — You Increase the  

Quantity and the Quality of Your Sales Trainings!‖    
                                   Brian Tracy 

 

 

This is a Combined Offer of the VEKTR® - Web  

and Mobile-Based Performance Management  

“REAL TIME” Software System, for Value Added  

Sales Services, with the ―Enhanced DSR Sales,  

Territory, and Management Trainings‖.  

 
                      
                         This is a Winning   

              Profit Making - Combination!  

 
 

There are ways to Beat 80/20!  We will Teach You How to Do It!  

The ―REAL TIME‖ Value Added Selling Technologies of VEKTR®   

with the ―Enhanced Sales, Territory, and Management Trainings‖ 

―GET’S IT DONE!‖ 
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YES! 

 ―So You’re 

Tellin’ Me‖ 

that ….. 

And the Deal is: I Receive My Own Customized VEKTR®  

“REAL TIME” Performance Management Web Site? YES! 

 I can utilize it for ISSA/CIMS Certifications, and the New Green 

Cleaning Certification through ISSA/CIMS  for me and my custom-

ers?  YES!  My Reps can do Value Added Selling, Customer Service 

Improvements, Multiple Location Account Field Service Reporting, 

Simplified Order Entry, Sales Call and Management Work-With Re-

ports, and Numerous other Operational Improvements, all  ―On Line 

and In Real Time‖ from a Handheld Devise?  YES!    

 

PLUS, you’re tellin’ me that: I also get Two Days 

of the “Enhanced DSR Sales Training Pro-

grams” of my choice, at my location, for up to 12 

DSR’s at a time, allowing for personal training and 

coaching, for Only $5,000.00?  YES!   

(Plus the Travel Expense for the on-site training visit, material printing costs, 

and the monthly site maintenance fees for the billable VEKTR® end users.)     

  
 See VEKTR® at: http://vektr.com/pricing  and 

hthttp://vektr.com/distributorstp://vektr.com/

distributors 
  See Trainings and References at:  http:wdennisparker.comnode/150 
                    

                                                           

                                         http://wdennisparker.com/node/67 

YES! 

―Be Proactive, while others are still in Survival Mode‖  
Stimulate Revenue Growth - Increase Profits - Improve Customer Retention  

This Price Reduced Combination Offer is Good through December, 2009.   A 50% deposit will book  

this years training dates, and you will immediately receive your VEKTR® Site,  

Usage Templates, and System Trainings.   
 

Decide and Act Now! — Be Prepared and Excited going into the Coming New Year! 

And, I Deposit 

50% Down to 

Book and  Hold 

My Desired Sales, 

Territory, and 

Management 

Training Dates for 

2009, but I will 

Immediately  

Receive my 

VEKTR® Site, 

Usage Templates,  

and System Train-

ings?   YES!!! 
 

GOT IT!!! 
 

Where do I Sign? 

 

Contact Dennis for Further Information or VEKTR® Webinars:  

Email: dennis@nuvek.com  -  Phone: 801-628-0693 

http://vektr.com/distributors 

http://wdennisparker.com/node/111 

“For Less Money” than I have been spending  

for 30-60 days of Sales Subsidy for One DSR-New Hire,  

I Could Be Improving All My Sales  

Representatives, Revenues, and Profits? 



 

     “Motivation Lingers  for  Awhile  

                                 — Inspiration Lasts a Life-

time” 
 

INSPIRE YOUR “SALES TEAMó   

WITH LIFE CHANGING EXPERIENTIAL LEARNING  

     W. DENNIS PARKER 

Dennis has been in the Cleaning Industry since the age of 16. He has been a  

Janitor, Janitorial Contractor, Janitorial Supply and Industrial Chemical Sales Representa-

tive,  Sales Manager, General Manager, Distribution Manager, Area Manager for a three 

state area with three Distribution Centers, and 6 branches, with a 100 + sales team and the 

same number of additional support operational staff members.  He brings a wealth of real 

world experience to his trainings and workshops. His easy style and manner engage every-

one from the senior sales veteran to the new hire. He has trained hundreds of DSR’s over 

the years. You will be delighted with the response, and increased sales from your team. 

 

 
References: http://wdennisparker.com/node/111 

 
Web Site: www.wdennisparker.com 

DSR Trainings 
 

Sales Training—Fantastic for New Hires 

 

Territory Management Trainings 

 

Increase Janitorial Supply Sales 



Enhanced Sales Training for DSR’s 

Goal Achievement  

The Commission Mentality 

Changing Behaviors - Making Sales a Career 

Territory Management - The Time Discipline  

Cleaning with Chemicals 

Some  of Our Training Seminars & Workshops:  

Utah Valley State College Facilities and Grounds Expo   
 
Our evaluations indicated that your presentation of ―Stress Man-

agement through Self Hypnosis‖ was a highlight of the Expo and 

one of the highest attended workshops. Many indicated that it was 

not only the most beneficial class, but also the most beneficial aspect 

of the entire Expo!  
 
Some comments were, ―It was great, I would rate it a 10!‖ and 

―Need at lease a four hour session of this, it was great!‖ Wonderful! 

Loved it! 

  Thank you again, 

  Luella Jones  - Coordinator -   UVSC Conferences & Workshops 

Idaho Health Care Association 
 
Before we file away memories of Convention, we’d like to 

thank you for your presentation. Some comments say it all: 

 ―Very necessary information.‖ 

 ―I enjoyed the honest –direct approach. 

 ―Extremely helpful and timely!‖ 

Barrett F. Rainey  Rebecca D. Fasse 

―Your professional sales training was a won-

derful program.  You focused on the key com-

ponents to making our new Area Managers 

very successful.  I personally feel for a new 

sales professional or a veteran your training is 

very cost effective.  I have a new a fresh out-

look on how I conduct business on a daily ba-

sis as a member of the CCP management 

team.‖ 

Derek Jensen, Sales Supervisor  

of Iowa & Nebraska 

Presentations Tailored to Your Themes and Audiences. 
 

To Schedule DSR Sales Trainings  

and/or  VEKTR® Site - Sales Webinars 

 Contact Dennis: 

Cell Phone: 801-628-0693  Email: dennis@nuvek.com 

www.vektr.com or www.wdennisparker.com 
 

For Stress Management or other Convention Speaking /Trainings 

 Please contact Dennis (above) or Brad Parker (801-732-9206)   

 

His approach to life is that we all have unlimited potential to grow and develop our abilities and learning skills. He 

teaches people how to be free of fear, anger, guilt, and other negative emotions.  He assists people to discover, recognize, 

and overcome limiting beliefs which are keeping them from achievement. He believes that people ought to learn to be their 

own best therapist.  He views his position as a teacher and instructor of process giving experience to the learner, which 

allows them to make new conscious choices about themselves and their goals.  His easy manner of instruction and guid-

ance empowers people to go beyond their current selves and reach levels of accomplishment only wished for before. 
 

He utilizes what he teaches in all areas of his 

trainings and  instruction in daily real world 

applications. His seminars and workshops are 

enhanced by his years of experience of work-

ing with people in their personal lives and de-

veloping their career performance. Assisting 

people to achieve their goals and being part of 

the success of others is a key motivator for 

him. 

                             W. Dennis Parker   
 
In his career, Dennis has been a janitorial contractor, a sales person, sales manager, and sales 

distribution center manger with National Sanitary Supply and Unisource for 40+ years. He 

is a certified Clinical Hypnotherapist registered with the American Council of Hypnotist Ex-

aminers since 1991, (CHT 191-219). He is a Board Certified Hypnotherapy Examiner, In-

structor, and approved Hypnotherapy School Operator.  He is a noted motivational/

inspirational public speaker, sales trainer, and Hypnotherapist.  He does  numerous Semi-

nars and Workshops  on a variety of subjects, with a most popular one being, 

“Stress Management through Self Hypnosis”,  Relax—Go with the Moment! 

Dennis and his wife Susie are the parents of eleven children, eight boys 

and three girls. They currently have 28 grandchildren with others on 

the way, and anticipation of many more.  The family currently resides 

in Roy, Utah, where personal interests have to do with  family activi-

ties, church responsibilities, golfing, camping, fishing, and their horses.  

He has a love of animals and spends time with his horse Sonny, and his 

dogs, Lacy and Hot Rod. 


